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Foreword 
 
 
 

This publication provides a checklist of financial and estate planning issues faced 

by most high income earners and business owners.  

 

The quality of your financial and estate planning – your readiness for the expected 

and unexpected – can be evaluated by the answers you provide to the questions 

posed.  If an item is not applicable to your situation, simply mark it “NA”.  At the 

end, tally your Yes’ and No’s.   Then, let’s discuss the results and develop your 

personal action plan. 

 

 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 



Top issues you think are taken care of.    Are they? 
             Yes       No 
 
 
Goals & Strategy  
 

Have you figured out what is truly important to you in business and personally?   ___       ___ 

Have you put it in writing?          ___  ___ 

Did you share this with someone who will hold you accountable?     ___   ___ 

Do you know what your next steps are?        ___       ___ 

 
 
 
Estate Plan 
Do you (and your spouse) have: 

• Wills              ___     ___  

• Powers of attorney for property and healthcare?        ___   ___ 

• Living will             ___  ___  

• DNR (Do Not Resuscitate) orders          ___   ___ 

• Letter of Instruction / Wishes           ___  ___ 

• Revocable living trust that takes advantage of the estate tax exemption 

and the unlimited marital deduction?         ___   ___ 

• Irrevocable Life Insurance Trust (ILIT)         ___  ___ 

• Enough life insurance to provide income for your family?         ___     ___    

• Disability income insurance             ___  ___ 

 

Is your estate equalized between yourself and your spouse?        ___   ___ 

Has your estate plan been reviewed in detail with your attorney within the last 3 years?    ___  ___ 

   

 

 

 

 

 

 



 

 
Business  Owner  Planning 
 

Can you describe your succession plan and name your successor?              ___       ___ 

Do you have a structured plan to mentor, coach and train your successor?             ___       ___ 

Does your plan transfer ownership and management during your lifetime?             ___       ___ 

Do you have a Buy-Sell Agreement (BSA)?                 ___       ___ 

• Was it reviewed within the last 3 years?                ___       ___ 

• Can you describe the valuation method?                ___       ___  

• Do you know the value of your business right now?              ___       ___    

Do you have a plan to Retain Key Employees?                ___       ___ 

Does your plan move assets outside your estate at discounted values?             ___       ___ 

Are your key people “locked up”?                   ___       ___  

 
Retirement 
 

Do you have a Number in mind that upon reaching you would stop working?            ___       ___ 

Is your retirement being funded by the operating income of your former business?            ___       ___ 

Do you know how long your funds are expected to last?               ___       ___      

Is your assumed withdrawal rate greater than 5% per year?               ___       ___ 

Are your retirement assets liquid?  (i.e. easily convertible into cash)             ___       ___ 

Have you prepared a cash flow forecast for your retirement?                ___       ___ 

Do you know the assumptions for:  Return on Investment, Tax rate, Inflation?            ___       ___ 

 
Investments 
 

Do you know how much volatility in investment value you can tolerate?             ___        ___ 

Do you have an investment strategy you can explain?               ___        ___ 

Has a Monte Carlo simulation been run for you recently?               ___        ___ 

During the period September 2008 through April 2009, did you:               

 Buy                     ___        ___ 

 Sell                     ___        ___ 

 Hold                     ___        ___ 

 

 

                   Yes         No
  



       

 
Taxes 
 

Do you feel you are paying a fair amount of income tax?               ___        ___   

Do you know how much Federal Estate Tax you will likely pay?                         ___        ___ 

Do you know how much State Estate Tax you will likely pay?              ___        ___ 

Do you know how much you may gift to others?                ___        ___ 

Do you know your current marginal income tax rate?               ___        ___ 

Do you know your expected tax rate in retirement?                ___        ___ 

Do you meet regularly with your tax advisor to identify possible tax reduction strategies?    
                                                      ___        ___ 
Does your investment advisor coordinate with your tax advisor?              ___        ___ 

 
Insurance 
 
Have you had a thorough review of needed insurance and coverage within the last 2 years?        ___        ___ 

 
 
 
          
 

 
Preparedness  Score 

 
Total   Yes  responses   ____ 
     
Total   No    responses            ____ 
 
 

Next Step:   
 
If you have 8 or more NO responses, we suggest you call us or send an email.  You 
may have some important unresolved issues. 

                           
 
 
 
 
 
 
 
 
 
 

     A Plan Is Nothing.   Planning Is Everything. 
 

-Dwight D. Eisenhower 

                               Yes          No 
 

How Prepared Are You? 



 
 

 
  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
 
 
 
Michael S. Magnuson CPA* CFP® 
Magnuson Wealth Management 
c/o Lincoln Financial Advisors 
8755 W. Higgins Rd.   #200 
Chicago, IL  60631 
773-867-3657 
Michael.Magnuson@LFG.com 
www.MMagnuson.com 
 

             * Licensed, not practicing. 
 

 
                          

 
Magnuson Wealth Management is affiliated with Lincoln Financial 
Advisors, Inc. (LFA).   Michael Magnuson is an investment advisor 
representative and registered representative with Lincoln Financial 
Advisors and a licensed insurance agent of Lincoln National Life 
Insurance Company. 
 
LFA is a wholly owned subsidiary of Lincoln National Corporation (LNC). 
 
Any discussion pertaining to taxes in this communication (including 
attachments) may be part of a promotion or marketing effort. As provided 
for in government regulations, advice (if any) related to federal taxes that 
is contained in this communication (including attachments) is not 
intended or written to be used, and cannot be used, for the purpose of 
avoiding penalties under the Internal Revenue Code. 
 
 
Securities and investment advisory services offered through Lincoln 
Financial Advisors Corp., a broker-dealer (member SIPC) and registered 
investment advisor. Insurance offered through Lincoln affiliates and other 
fine companies.  CRN201201-2063742  
 
 

This checklist is provided with the understanding that Magnuson Wealth 

Management is not engaged in rendering legal, accounting or tax services. If 

legal advice or other expert assistance is required, the services of a competent 

professional should be sought. 

 
 

 
 
 


